H p E Brochure

HPE PARTNER READY
VANTAGE PROGRAM

Accelerate your growth, your way—
with the HPE edge-to-cloud portfolio

Get started
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Partner with us to accelerate
business outcomes

HPE Partner Ready Vantage accelerates your growth, your way. By
equipping you to deliver products and services the way you want,
this new, unified program provides you with a flexible framework
designed to support your success in fostering long-standing
customer relationships that drive ongoing partner profitability.

One program, one experience

A single cohesive experience provides you with a seamless and
easy-to-navigate program across the breadth of the HPE portfolio.
Aligned to your business model

No matter your focus, HPE Partner Ready Vantage strengthens
your business by aligning with your goals.

Designed for profitability and growth

Expand your offerings, differentiate yourself through a broad range
of competencies and certifications, enhance IT sustainability, and
take advantage of Al through our comprehensive portfolio.

Learn more
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At a glance

HPE Partner Ready Vantage is easy to
navigate across three Tracks: Build, Sell,
and Service. Each Track has Centers to
help you quickly develop or augment
your selected areas of interest:

Build: Expand your solution offerings
and enhance your customer
relationships.

Sell: Sell world-class HPE products,
services, and solutions.

Service: Provide a seamless,
high-quality comprehensive portfolio
of service-focused solutions.

HPE competencies

Learn more

HPE Partner Ready Vantage
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Figure 1. HPE Partner Ready Vantage framework
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Build Track

Expand your solution offerings and enhance your customer
relationships. Integrate with HPE platforms, leverage pre-
packaged solutions based on HPE technology, or use our
open platforms to develop and deliver your own solutions
and services that meet your customers’ needs.

Learn more

Solutions & Development Center

Deliver outcome-based
vertical and horizontal solutions
for your customers.

Learn more

Technology Validation Center

Validate your solutions
as interoperable with HPE.

Learn more
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https://partner.hpe.com/solutions-and-development-center
https://partner.hpe.com/technology-validation-center
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Sell Track

Resell world-class HPE Compute, HPE Hybrid Cloud, and HPE
Aruba Networking products, services, and solutions. Increase
your growth by developing expertise deep within a portfolio
or more broadly across the HPE portfolio to drive business
expansion through up-sell and cross-sell opportunities as well
as services resale and attach that align with the customer
outcomes you need to deliver. Build your confidence in
selling HPE solutions through membership levels,
competencies, tools, best practices, and more.

Learn more

Compute Center
Sell world-class HPE Compute

products, services and solutions.

Learn more

Hybrid Cloud Center
Sell flexible HPE Hybrid Cloud

products, services and solutions.

Learn more

Networking Center

Sell award-winning HPE Aruba
Networking products, services,
and solutions.

Learn more
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https://partner.hpe.com/compute-center
https://partner.hpe.com/hybrid-cloud-center
https://partner.hpe.com/networking-center
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Service Track

Provide seamless, high-quality services, elevate your
business, and demonstrate to customers that your
comprehensive portfolio of service-focused solutions meets
their needs throughout the engagement. We provide you
with the tools, best practices, coaching, resources, and use
of HPE intellectual property to extend or deepen your
services, under your brand, HPE, or both, to increase
business opportunities.

Learn more

Managed Services Center

Differentiate your Managed Services
practice with innovative HPE
technology and solutions.

Learn more

Professional Services Center

Enhance and modernize your
Professional Services capabilities.

Learn more

Support Services Center

Grow margins, drive expansion, deliver
Support Services, and lead the
customer experience.

Learn more

Customer Success Center

Deliver an exceptional Customer
Success practice.

Learn more
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https://partner.hpe.com/managed-services-center
https://partner.hpe.com/professional-services-center
https://partner.hpe.com/support-services-center
https://partner.hpe.com/customer-success-center
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HPE competencies

Competencies recognize your investments and capabilities
in building out solution practices based on HPE innovation.
Competencies include specific technical requirements and
benefits to empower you to deliver exceptional services and
solutions to customers, leveraging HPE solutions.

— Deepen your end-to-end capabilities across HPE Aruba
Networking, HPE Compute, HPE Hybrid Cloud, and cross-HPE
solutions.

— Deliver solutions smoothly, efficiently and confidently.

— Become your customer’s trusted advisor and deliver desired
customer outcomes.

— Gain access to adjacent markets to pursue higher margin
and higher value opportunities.

— Use HPE intellectual property, such as workload engineering
yielding world-class HPE solutions, to differentiate yourself in
the market.

— Become recognized for your investments and capabilities
in building out solution practices based on HPE technology
and solutions, including recognition and priority search on
Partner Connect.
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https://partnerconnect.hpe.com/home
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Learn more

See more information about the HPE Partner Ready Vantage program
under each of the following links:

Partner stories Register 10 HPE Sales Pro HPE Techr'n.oal Partner Connect
S — become a partner Communities

If you already are an HPE partner, you may also access more information
about the program below:

eE;gllrrr?cra?n Program sales HPE HPE Financial
T information Marketing Pro Services

and guides —
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https://www.hpe.com/us/en/solutions/partner-ready-vantage.html
https://salespro.hpe.com/
https://partner.hpe.com/
https://partner.hpe.com/
https://www.hpe.com/us/en/communities.html
https://www.hpe.com/us/en/communities.html
https://partnerconnect.hpe.com/home
https://partner.hpe.com/group/prp/partner-ready-vantage
https://partner.hpe.com/group/prp/partner-ready-vantage
https://partner.hpe.com/group/prp/partner-ready-vantage
https://marketingpro.hpe.com/
https://marketingpro.hpe.com/
https://hpe.seismic.com/Link/Content/DCFcVTHCHD7d28mJqTbc9dJg2FjB
https://hpe.seismic.com/Link/Content/DCFcVTHCHD7d28mJqTbc9dJg2FjB
https://hpe.seismic.com/Link/Content/DCHgqdVdmbfH68WC2c9VgXh4bHmP
https://hpe.seismic.com/Link/Content/DCHgqdVdmbfH68WC2c9VgXh4bHmP
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Embrace the edge-to-cloud future with HPE

From edge to cloud, from hardware to Al, no matter what you want to sell or
how you want to sell, partnership is at the heart of HPE. That is why we are
investing in resources, enablement, tools, and our program to support the
business outcomes you need to deliver within the market, to improve your
customer experiences, and to make it easy for you to grow your business
with us.

If you are a new partner, click on the link below to register and become an
HPE partner. If you are an existing partner, you can sign in to learn more
about the HPE Partner Ready Vantage program and its benefits. Click on
the Get Support link on HPE Partner Portal with guestions.

New partners can learn more on hpe.com and register here.

© Copyright 2025 Hewlett Packard Enterprise Development LP. The information contained herein is subject to change
withoutnotice. The only warranties Hew lett Packard Enterprise products and services are setforth inthe express wamanty
statements accompanying such productsand services. Nothing herein should be construed as constituting an additional
warranty. Hew lett Packard Enterprise shall not beliable for technical oreditorial errors or omissions contained herein.

a00124698enw

HEWLETTPACKARD ENTERPRISE

o :


https://partner.hpe.com/
https://www.hpe.com/us/en/solutions/partner-ready-vantage.html
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